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Office Trends Report - First Quarter 2011
St. Louis, MO

Signs of Life in First Quarter 
The first quarter of 2011 in the St. Louis office market 
brought little change in the trends that were prevalent in 
2010.  However, there were some signs of life that could 
bode well for the future. Consumer confidence seems to be 
on the upswing as the economy continues to rebound. This 
growing confidence is reflected in longer term lease 	
commitments throughout the area. This marks a stark 	
difference from mid 2008 through the end of 2010 when 	
tenants chose short term solutions and a ‘wait and see’ type 
strategy. With these longer term commitments, tenants are 
able to take advantage of soft conditions that may not be 
there in the next year.  With no new construction on the 
horizon, increasing demand will eventually start to catch up 
with the existing supply, and with that, the ‘tenant-friendly’ 
deals of the last two to three years will become less so. 	
Tenants are becoming aware of this and the first quarter 
saw much activity with tenants getting out and evaluating 
their options.

The Central Business District is considered the ‘softest’ of all 
the major St. Louis office submarkets but it saw quite a bit 
of activity in the first quarter. The largest lease of 2011 by a 
substantial margin was Peabody’s 15-year lease at the 	
Gateway One building at 701 Market Street. Peabody will 
expand to occupy almost 220,000 square feet, up almost 
60,000 square feet.  Foresight Energy provided more 	
positive absorption by moving into the area and leasing 
16,000 square feet at Metropolitan Square. The first quarter 
also saw 500 North Broadway bought by local owner Bob 
Guller for approximately $8.00 per square foot.  Guller plans 
on repositioning the property through much renovation and 
upgrades throughout the building.

Clayton remains the strongest submarket in the area with 
the consolidation of Lathrop & Gage at 7701 Forsyth for a 
10-year commitment among the largest transactions in the 
first quarter. The West County submarket has shown signs 
of stabilization with the 10-year renewal of AMDOCS at 1390 
Timberlake Manor Parkway being the largest transaction in 
that submarket so far this year.

Vacancy Rate
Last Nine Quarters CBD Suburban Combined

1Q 09 15.2% 10.5% 11.6%
2Q 09 14.8% 10.9% 11.8%
3Q 09 15.6% 10.9% 12.0%
4Q 09 15.6% 10.9% 12.0%
1Q 10 15.9% 10.6% 11.8%
2Q 10 15.7% 10.9% 12.0%
3Q 10 16.3% 10.7% 12.0%
4Q 10 15.8% 10.8% 12.0%
1Q 11 16.2% 10.8% 12.1%

Completion vs. Absorption

Last Nine Quarters Completions Absorption
1Q 09 560,508 (198,699)
2Q 09 305,090 100,652
3Q 09 144,000 (207,018)
4Q 09 151,868 172,243
1Q 10 0 231,969
2Q 10 225,933 (2,785)
3Q 10 499,747 471,748
4Q 10 0 (2,968)
1Q 11 55,556 (69,518)

Asking Rental Rates

Last Nine Quarters Class A Class B
1Q 09 $22.10 $17.04
2Q 09 $22.10 $16.95
3Q 09 $22.10 $16.86
4Q 09 $21.91 $17.12
1Q 10 $22.05 $17.17
2Q 10 $22.11 $17.17
3Q 10 $21.87 $16.89
4Q 10 $21.92 $17.24
1Q 11 $21.70 $17.02
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office terms and definitions

Methodology: Statistics are calculated using CoStar Group’s entire 
database of existing and under construction office buildings. Included 
are office, office condominium, office loft, office medical, all classes 
and all sizes, and both multi-tenant and single-tenant buildings, 
including owner-occupied buildings. 

Office Building Classifications: Class A is used to describe buildings 
that generally qualify as extremely desirable investment-grade proper-
ties and command the highest rents or sale prices compared to other 
buildings in the same market. Class B is used to describe buildings 
that generally qualify as a more speculative investment, and as such, 
command lower rents or sale prices compared to Class A properties. 
Class C is used to describe buildings that generally qualify as no-frills, 
older buildings that offer basic space and command lower rents or 
sale prices compared to other buildings in the same market.

Vacancy Rate: A measurement expressed as a percentage of total 
amount of physically vacant space divided by the total amount of 
existing inventory. This includes direct and sublease vacant. Under 
construction space generally is not included in vacancy calculations.

Availability Rate: The ratio of available space to total rentable space, 
calculated by dividing the total available square feet by the total 
rentable square feet.

Net Absorption: The net change in occupied space over a given period 
of time. This includes direct and sublease space.

Quoted Rental Rate: The asking rate per square foot for a particular 
building or unit of space by a broker or property owner. Quoted rental 
rates may differ from the actual rates paid by tenants following the 
negotiation of all terms and conditions in a specific lease. The rates 
are all reported in Full Service equivalent which includes all operating 
expenses such as utilities, electricity, janitorial services, taxes, and 
insurance.

* Gundaker Commercial Group statistics are audited annually and may 
result in revisions to previously reported quarterly and final year-end 
figures. Reproduction in whole or part is permitted only with the 
written consent of Gundaker Commercial Group. Some of the data in 
this report has been gathered from third party sources and has not 
been independently verified by Gundaker Commercial Group. Gundaker 
Commercial Group makes no warranties or representations as to the 
completeness or accuracy thereof.  Definitions source: CoStar Property ©
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Source: CoStar Property©


